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Average Over List Price

$101,931
Average Investment $
sale-to-list Ratio $ in Staging Services 41387

109%

L Number of Properties
Lmnd"  Included in Reporting 108

Average Return on o
éﬂfﬂ staging investment 4,415 /o

Range of Investments in Staging Services”

20

Number of Properties
= =
o (6]

o

<%$1,000 $1k-%$2k  $2k-$3k  $3k-$4k  $4k-$5k  $5k-$6k  $6K-$7k  $7k-$8k  $8k-$ok $ok+
Investment Amount “Not all participants provided this data

Average Days on/Market Sold Over Asking: By the Numbers
for Staged Properties < $10k 7

almin

0oov
000

$10k-$25k
$25k-$50k
$50k-$75Kk
$75k-$100k

$100k-$150k

$150k-$200k

Amount Sold Over List Price

$200k+

9 Days o s Tk w o w

‘Not all participants provided this data  Number of Properties

[-]

Collaborate with a RESA® Professional Stager on Your Next Listing | realestatestagingassociation.com/find-a-home-stager



https://www.realestatestagingassociation.com/find-a-home-stager

RESA® Quarterly Real Estate
Market Insights: Staging T rdas S S
Performance - Q2 2025 ]ﬁ@ |®

Real Estate Staging Association

Advancing Professionalism And Excellence In Real Estate Staging

Compiled from 108 homes staged and sold by RESA® members in Q2 2025,
this data comes directly from the RESA Sold Over List Price Club, a program
designed to track staging's real return on investment.

How much do sellers invest in staging — and
is it worth it?

o Properties staged with a $4k-$5k investment returned a
1,800% ROI — about $18 back per $1 spent.

e Projects in the $1k-$2k tier delivered an average 2,700% ROI
which is roughly $27 back per $1.

1 in 3 Staged Properties in Q2 closed $100k+

over list; median increase was $51.6k.

The fastest sales came from those who invested
$3k-$4k in staging services — 6 days to accepted
offer was the median days on market.

Homeowners who invested $1-2k in staging
services sold for 112.8% of list Price which is
about 13% Over Ask Price.

Service mix: Who paid for staging services:
» Vacant staging: 73 of 108 (67.6%) * Homeowner: 70% (19 of 27)
o Occupied (blended): 23 of 108 (21.3%) o Agent/Team: 26% (7 of 27)

o Occupied (partial): 7 of 108 (6.5%) o Complimentary: 4% (1 of 27)

e Consult-only: 5 of 108 (4.6%)
"Not all participants provided this data

Not all participants provided this data

Based on the RESA Sold Over List Price Club submissions and broad U.S. buyer trends, this set of properties mostly reflects higher-
price, low-inventory metros: think two-income households and equity-rich repeat owners trading up for space or schools, plus a share
of downsizers. They're time-pressed and digital-first—shortlisting from photos/video—and they reward listings that feel turnkey and
minimize post-close projects.
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